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Business Growth Strategies (James Schramko - http://www.InternetMarketingSpeed.com)

Be willing to take appropriate action and make necessary sacrifices to
position yourself in a manner to arm yourself with the right information

BEGIN JAMES
SCHRAMKO
STRATEGIES

>

Use a well-written
"hook™ in your forum
profile signature to
capture the -
attention of visitors
and drive them to
click on your link

INSERT PRODUCT
LINK IN FORUM
SIGNATURE

SEEK THE BEST
INFORMATION

DISCUSSION

STEP IN FRONT OF PRODUCT LAUNCH

LIKE-MINDED
INDIVIDUALS

IDENTIFY
PRODUCT

HANG OUT WITH

BN G A GE N POR UM N  COMPLEMENTARY

Surround yourself with people who are a step ahead of you
in your business goals and who align with your core value

Identify large launches on
fopics that will drive a strong
and passionate following of
prospects and customers

Participate in forum discussions by providing valuable input on a repeated
basis. Post frequently enough to keep your reply on one of the first two pages

Create your own product or identify an affiliate product
that provides similar content to the product being launched

OPPORTUNITY FILTERING

people buying (i.e. number of sales tfransactions)

IDENTIFY
mmm ] RECURRING REVENUE

OPPORTUNITIES

IDENTIFY

BUYERS

Find an opportunity in which you are passionate.
Your chance of success is limited if you are not
passionate about the opportunity

BUILD
RELATIONSHIPS

ALIGN WITH
PASSION

NO

revenue rather than a one-time sale

ASSURE

ADEQUATE VALUE

Assure that the opportunity provides value fo the
customer and will provide this value for an extended
period of time (i.e. not a quick fad item)

ESTIMATE PROFIT
POTENTIAL

.

P

With each potential opportunity, look for evidence of Idenfify opportunities that provide recurring Does the opportunity solve a problem? If nof,
discard the opportunity and seek another one

FIND

SOLUTIONS

Look for opportunities that are

instant problem solvers and not

just preventative solutions

CONFIRM

DOES THE
OPPORTUNITY SOLVE
A PROBLEM?

YES

LEVERAGE POINTS

/

JAMES SCHRAMKO
STRATEGIES
IMPLEMENTED

Engage in an opportunity that allows you to build a
relationship with customers over time to lead to additional
sales (rather than a onetime sale without follow-up)

AN

N
Assure that the opportunity has the potential fo be
profitable by examining the target market and
estimating the expenses and expected sales figures

Identify and spend your time on opportunities
in which you can leverage your time and the
materials to create multiple saleable products
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Focus and work hard during working hours but be willing to step

BEGIN JAMES away at the end of each day and for times of vacation and fun
SCHRAMKO —7 Make a decision in your own
STRATEGIES mind fo have fun while you

work. Identify and implement

‘SHARPEN YOUR SAW’ .
ways to make business fun

:

BE WILLING TO RECHARGE CHOOSE TO
WORK HARD > STEP AWAY YOUR MIND > HAVE FUN
A
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You must be willing to take the right action Stepping away from your work will Try to put yourself into the perspective of someone
and work the necessary hours to lay a proper recharge your mind and increase else to help idenfify ways that the other person might

business foundation for your business your overall productivity appreciate some assistance

LEARN TO BE A GIVER

THINK FROM

GIVE WITHOUT GIVE TIME, ,
EXPECTATIONS TALENT, TREASURE [l CREATE VALUE < ANOTHER PERSON'S

PERSPECTIVE

=

. . )
~ ~

Give before you receive by taking the step to Time, talent, and freasure (monies) are Creating value for a person means that
give first without expecting anything in refurn the "Big 3" giving opportunities that you you need to be creative in your thinking.
should consider in any situation Look for ways that you can give to a

person with your skills and/or time

IDENTIFY WHAT REWARD JAMES SCHRAMKO
YOU LOVE TO YOURSELF STRATEGIES
DO / LOVETO GO IMPLEMENTED
Identify an activity that you love to Reward yourself with the opportunity to do the activity that you love or to go to the
do or a place that you love to go place that you love. If you feel guilty or have trouble justifying doing so, make it a

reward for when you achieve a particular accomplishment




